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1. AHHOTAIIUA
B pamMkax IUCHMIUIMHBI pacCMaTPUBAIOTCS BOIPOCHl MEXIYHAPOJIHOrO TOpProBoro mnpasa. Kypc
HarpaBJieH Ha NMPUOOPETEHUE CTYJIEHTaMH OCHOBHBIX HABBIKOB IO3BOJISIOIINE MPUMEHSATHUX Ha
MPaKTHKE .
Bzaumocss3s ¢ npyrumu qucuuminaamu. Kype "International Trade Law (English Law and CISG)"
COCTOMT B JIOTUYECKON M COJEP)KATEIIbHON CBSI3M C TaKOW AMCHUILIMHOW Kak "MexmyHapoaHoe
Y4acTHOE mpaso".
TpeGoBaHMEe K UCXOMAHBIM YPOBHIM 3HAHUN W YMEHUN CTYACHTOB. [IpucTynas K u3y4yeHnuI0 JaHHOTO
Kypca, CTYJICHT JOJDKeH 00JIajaTh 3HAHUSMHU B 00JIACTH MEXTYHAPOIHOTO MPaBa, MEKIYHAPOTHOTO
YaCTHOTO TIpaBa U MPEeITPUHUMATEIBCKOTO MPaBa, a TAKXKE BIJIAJIETh HHOCTPAHHBIM SI3BIKOM B cepe
OPUCTIPYICHIINH.

2.Coaepixanue

2.1. Iean m 3amaunm aucuumamebl. This course focuses on the analysis and interaction
between four fundamental contracts in cross border sales transactions, international sales,
carriage, payment and insurance contracts with related issues including, harmonisation,
conflict of laws, and dispute resolution from an international perspective. This course
focuses on the application of relevant international legal processes, instruments and
principles that directly affect the conclusion and performance of these contracts and their
interaction in the cross border sale of goods between private parties.

2.2. The ITL course examines the private law aspects of international trade. So it does not
deal with issues relating to WTO, import/export tariffs and licenses, customs and FTA
areas. These public law issues are examined and taught in the WTO course. We are here
interested in the commercial issues between the contracting parties themselves. Do
remember that the public law issues mentioned above also affect the contracting parties
but those are outside the remit of this course. So what sort of issues are we going to be
studying? We shall look at the various contracts parties involved in international trade
may conclude and these are principally:

2.3. The sales contract — this is the primary or principal contract in which the parties agree on
the essence of the transaction and certain aspects of the other three contracts. So the sale
contract deals with the rights and obligations and remedies of the contracting parties
regarding the goods for sale. We shall examine the UN Convention on the International
Sale of Goods 1980 (CISG), Sales of Goods Act 1979 (with amendments) (SGA) and
various trade terms.

2.4. The payment contract — this primarily involves a third party usually a finance institution
which may be contractually bound only to one of the parties involved in the sales
contract. The payment contract deals with payment for the goods covered in the sales
contract. We shall examine the ICC Uniform Customs and Practice for Documentary
Credits 2007 (UCP 600)

2.5. The carriage contract — the international sales transaction is usually between parties in at
least two different countries and so the goods will need to be delivered by one party to
the other party and this may involve various types of transportation or carriage of the
goods from one country to another country. This contract again may involve a third-
party. We shall concentrate on carriage of goods by sea and examine the International
Convention for the unification of certain rules of law relating to bills of lading Brussels
1924 as amended by the Protocol of Brussels 1968 (Hague Visby Rules) and mention the



new UN Convention on the Carriage of Goods (wholly or partly) by Sea 2009
(Rotterdam Rules).

2.6. The insurance contract — the goods covered by the sales contract will be under the control
of parties to the contract at different times and sometimes under the control of none of
the contracting parties. Risk also passes and remains with the parties even when they are
no longer in control, and since they cannot predict or guarantee that the goods will be
delivered or remain in the same condition as when it was produced, a third party comes
in for a fee to give some security to the parties by providing insurance cover. We shall
examine the Marine Insurance Act 1906 and the standard Institute Cargo Clauses.

2.7. TpeGoBaHHs K YPOBHIO OCBOEHHSI COAePKaHuA TUCHHMILIMHBI. EqUip students with the
knowledge of the contracts and laws in play in international sales transactions.

Understand an international sales transaction and its elements;
Grasp basic conflicts of law in international sales;
Understand the rules governing sales and documentary sales under the CISG and UK laws;
Understand the functions of the sales, carriage, payment and cargo insurance contracts in
international trade;
Understand the interaction of these four contracts in international trade transactions;
Apply knowledge of these four contracts in any given factual scenario on international sales
transaction
Understand the role of various dispute resolution mechanisms in international trade law.
Understand the theories and practice of harmonization of international trade law

2.8. TpynoeMKOCTh TUCIUILIAHBI U BHIIBI YUeOHOU pa0oTHI (B aKaIEMUICCKUX Yacax U

KpEeaUTax)
2.8.1. O0beM TUCHUILIMHBL U BUbI Y4eOHOM paboThI

3. TpyroeMkocTh IMCHUIIMHBI M BUAbI y4e0HOM padoThI 10 Y4eOHOMY ILIAHY.

Pacnipenesienune no cemecTpam

Bcero, B v \Y VIl VI
Buasbl yuedHoii padoTnl aKal. ceM
qacax CcEM cEM ceM
1 3 4 5 6 7
1. O6mas TpyA0eMKOCTh H3YUYeHH s 72 72
AUCUHMILIMHBI 10 CEMEeCTPaM , B T. 4.:

1.1. AyautopHble 3aHsTHS, B T. U.: 36 36
1.1.1. JTexmun 18 18
1.1.2. IlpakTuyeckue 3aHATHS, B T. U. 18 18

1.1.2.1. OO6cyxnenue
MPUKJIAIHBIX TPOEKTOB

1.1.2.2. Keiicol

1.1.2.3. JlenoBble UTPHI,
TPEHUHTU

1.1.2.4. KonrposabHble pabOThHI




1.1.3. Cemwunapbl

1.1.4. JlaGopaTopHbie pabOTbI

1.15. pyrue Buasl ayIuTOPHBIX

3aHATUU

1.2. CamocrositenpHast paboTa, B T. 4.:

36

36

1.2.1. T[ToaroroBka K sK3aMeHaM

1.2.2. [Ipyrue BUIBI CAMOCTOSITETLHON
paboTHI, B T.4. (MOXKHO YKa3aTh)

1.2.2.1. IlucebMeHHBIE JOMALIHUE
3alaHns

1.2.2.2. KypcoBbsie pabOThI

1.2.2.3. Dcce u pedeparsl

1.3. Koncynpramuu

1.4. lpyrue Metosl M HOpMBI 3aHATHIT **

3a4eT/yKa3aTh)

WroroBslii kKoHTpOIb (DK3ameH,3aueT, nud.

3auer

3auyer

4. PacripenienieHue BecoB 110 hopMaM KOHTPOJLA

1. Pacnpeniesienne BecoB 1o dopmam
KOHTPOJISA
Beca
Beca pe3yJbTHPYIO
Beca ounenox HUTOTOBBIX 1Ieii OeHKH
Beca ¢popm Beca dopm NPOMEKYTOTHBIX OLIEHOK MPOMEKYTOUYH
TeKYUIUX KOHTpOJIei 1 NPOMEKYTOY BIX
N MPOMEKYTOYHBI .
5 KOHTpOJIei B X KoHTpOJeii B Pe3yabTHPYIOIIHX HBIX KOHTpoJI€ii 1
®opMBbI KOHTPOJIEI pe3yabTHPYIOLI oIeHKAX OLEHOK TeKYIIHX KOHTpoJIeli B OLIEHKH
HX OLeHKaX KOHTpoJIei B Pe3yabTHPYIO HUTOTOBOIO
MPOMEKYTOUHBI .
TeKyImx: X KoRTpoJteii UTOrOBBIX OLIEHKAX | Ieil OleHKe KOHTPOJISI B
KOHTpoJIeii MPOMEXYTOYHBIX MPOMEKYTOY | pe3yJbTHPYIO
KOHTpoJ1ei HBIX el OLleHKe
KOHTpOJIei HTOT0BOTO
KOHTPOJISI
Bun yueGHoii M1' | M2 | M3 | M1 | M2 | M3 | M1 | M2 M3
PadoThI/KOHTPOJIA
KontponsHas padora 0.5
Tect
Kypcoas pabota
JlabopaTopHbie paboTHI
IIuceMeHHBIC TOMAIITHUE
3aaHust
Pedepar
Occe
Onpoc 1
Hpyeue gpopmor (Yrasams)
Beca pesynbTupyronmx 0.5
OILIEHOK TEKYIIHX KOHTPOJICH

! Yue6nblii Moxyns




B UTOTOBBIX OIIEHKAX
MIPOMEKYTOYHBIX KOHTPOJICH

Beca onenox
MIPOMEKYTOYHBIX KOHTPOJICH
B UTOTOBBIX OILIEHKAaX
MIPOMEXYTOUYHBIX KOHTPOJIEH

Bec utorosoii oneaku 1-ro
MIPOMEKYTOYHOTO KOHTPOJIS
B pe3yJbTUPYIOLIEH OLIEHKE
MIPOMEXKYTOUYHBIX KOHTpPOJIEH

Bec utoroBoii oeHk# 2-ro
MIPOMEKYTOYHOTO KOHTPOJIS
B PE3YJIbTUPYIOIICH OIICHKE
MIPOMEKYTOUHBIX KOHTPOJICH

Bec urorosoii oneHku 3-1o
IIPOMEKYTOUHOTO KOHTPOJIS
B PE3YNBTUPYIOILEH OLICHKE
IIPOMEKYTOUHBIX KOHTPOJICH

Bec pesynsTupyomeit 1
OLICHKH MMPOMEKYTOYHBIX
KOHTpOJIEH B
pe3yJAbTHPYIOUIEH OLIEHKE
HUTOTOBOTO KOHTPOJIS
JK3aMeH/3a4eT (OIeHKa 0
HTOTOBOT'0 KOHTPOJIsI)
Y=1 |y=1]y=1]y=1[y=1|y=1]y=1]y=1 | ¥=1 y=1 y=1
5. Pacnipenenenuie o0bemMa IUCIUIUIMHEI 10 TEMaM U BHJIaM y4eOHON paboThI
Apyr
ue
IIpakr. BHbI
Pa3zgennl 1 TeMbl AUCHUILIHHBI Bcero .JIe(x;::nn 3aHATHSA Ct:r'(d:;_ JI?aﬁli)p. 3aHA
(aK. yacoB) : (ak. p : ) THH
4acoB) 4acoB) 4acoB)
4acoB) (ak
qaco
B)
1 2=3+4+5+6
+7 3 4 5 6 7
Pasnen 1. (Ha3BaHue pa3zjiena)
Tema 1. Introduction 4
2 2
Tema 2. International sales contracts 4
Tewma 3. Incoterms 4 2 2




Tema 4. Choice of law 4 2 2

Tema 5. Contracts of carriage of goods 4 2 2

Paznen 2. (Ha3Banue pasaena) 4

Tema 6. Payment methods in international

commercial transactions 4 2 2
Tema 7. Letters of Credit 4 2 2
Tema 8 Insurance contracts 4 2 2
Tema 9. Bills of lading 4 2 2
Tema 10. Dispute resolution methods in

international trade 4 2 2
HTOI'O 18 18

5.1 Copeprxanue pa3aeiioB U TEM JUCHUTIIIUHBI

Beeoenue
Pazoen 1. (nazeanue pazoena)

Tema 1. Introduction
Introduction to types of transactions in international trade. Impact of jurisdictions. Main aspects of
the discipline.

Tema 2. International Sales Contracts.

Break down of contracts. Discussion of crucial terms and conditions of the contract that need to be
addressed while drafting a contract or advising a client.

Explanation of major clauses to be included and drafted in the contract. CISG and English law
perspectives.

Tema 3. INCOTERMS.

Discussion of Incoterms, Difference of terms, allocation of risks and legal obligation under each
term. History of incoterms and comparison between different versions.

Choice of a proper term depending on the mode of transport

Tema 4. Choice of Law.

Choice of law for the contracts concluded in international commercial transactions. Legal impact of
the absence of the explicit choice. Rome Regulation.



Tema 5. Contracts of Carriage.

Types of contracts of carriage, liability limitations and international conventions applicable to each
mode of transportation. Breakdown of legal relations between the carriers and the consignees.

Tema 6. Payment methods in international commercial transactions.

Discussions regarding different payment methods used in the commercial transactions, e. g. wire
transfers, performance bonds, on demand guarantees

Tema 7. Letters of Credit.

Letters of credit as a main payment method for cross-border trade. Types, UCP 600 rules, role of
banks, liabilities.

Tema 8. Insurance contracts

Types of insurance contracts used in international trade. Liabilities of the parties. Standard insurance
policies.

Tema 9. Bills of lading.

Role of Bills of lading. B/L types, applicable rules, liabilities of the parties. B/Ls as a negotiable
instrument of international trade.

Tema 10. Dispute resolution methods in international trade.
Discussion of the methods of dispute resolution in international trade. Mediation, litigation and

international commercial arbitration.

2.3.4 KpaTkoe conepxaHne CEMUHApPCKUX/TIPAKTHUECKUX 3aHSATHI: YTCHUE JICKIIUH, MPOBEICHUE
ONPOCOB U YIIPABIECHYECKHUX UTP.

3. Teopernueckuii 0J10K
3.1. Matepuaiisl 10 TEOPETUYECKON YaCTH Kypca
3.1.1. OcHoBHas nUTEepaTypa:

LS Sealy & RJA Hooley, Commercial Law: Text, Cases & Materials, 4th edition
OUP, 2009

Roy Goode, Commercial Law, 3rd edition Penguin Publishers, 2004



Carole Murray, David Holloway & Daren Timson-Hunt, Schmitthoff Export Trade:
The Law and Practice of International Trade, 11th edition, Thomson Sweet &
Maxwell 2007

Indira Carr, International Trade Law, 4th edition Routledge 2009

Roy Goode, Herbert Kronke, Ewan McKendrick, Transnational Commercial Law:
texts, Cases and Materials, Oxford University Press 2007

John F Wilson, Carriage of Goods by Sea, 6th edition Pearson Longman 2008

Jason Chuah, Law of International Trade, 4th edition, Thomson Sweet & Maxwell,
2009

P.S Atiyah, John N Adams, Hector MacQueen, The Sale of Goods, 11th edition,
Pearson Longman, 2005

P. Schlechtriem & | Schwenzer (eds) Commentary on the UN Convention on the
Internatioanl Sale of Goods (CISG), 2nd edition, OUP 2005.

Peter Huber & Alastair Mullis, The CISG: A New Textbook for Students and
Practitioners, Sellier European Law Publishers, 2007.

C.M.V Clarkson & J Hill, The Conflict of Laws, (3rd edition Oxford University Press
2006)

Richard Stone, The Modern Law of Contract, 8th edition, Routledge & Cavendish,
2009 — for background reading on the law of contracts.

Ingeborg Schwenzer & Christina Fountoulakis (eds) International Sales Law,
Routledge & Cavendish, 2006

Peter Schlechtriem & Petra butler, UN Law on International Sales (CISG), Springer,
2009

Paul Dobson & Robh Stakes, Commercial Law, 7th ed, Sweet & Maxwell, 2008
Robert Bradgate, Commercial Law, 3rd ed, OUP, 2005

Simon Baughen, Shipping Law, 4th ed, Routledge & Cavendish, 2009
P. Ellinger & D Neo, The Law and practice of Documentary Letters of Credit, Hart
Publishing, 2009

Paul Todd, Cases and Materials on International Trade Law, Thomson Sweet &
Maxwell, 2008 reprint

6.MaTepuaJibl 110 OLIEHKE U KOHTPOJII0 3HAHU I

HepequL 9K3aMCHAIIMOHHBIX BOIIPOCOB:



CoNoaR~LNE

Crucial clauses in international sales contracts
Waiver of rights.
Choice of law clauses.
International commercial arbitration clause
Types of contract of carriage.
CIP, CIF and FOB under Incoterms 2010
Hague Visby rules, limitation of liabilities under contracts of carriage
Types of letters of credits.
UCP 600 rules

. Bills of lading.

. On demand guarantees, URDG 758.

. Carriage of goods by sea.

. Carriage of goods by air.

. Carriage of goods by road.

. Insurance contracts for goods in transit.

. Arbitration vs litigation vs mediation.

. Multi modal terms of Incoterms 2010

. Incoterms 2000 vs Incoterms 2010 vs Incoterms 2020.

. Impact of Rome regulation on choice of law clause and absence thereof
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